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Paper / Subject Code: 83016 / Export Marketing Paper - II

Time:3 Hrs.
Nlarlis: l{ili

Note: 1. All Questions are Compulsory

2. Figures to the right state the marks allotted to the questions

Q.l" A. Select the most appropriate 2lns\Yer from the options given belolv (Any 'Ictl) ( l ir;

h

i. is a process of giving a distinct nalrlc 01 a tnark to a product in ordcr to giru 'r

dist inct identitY.

Branding

Packaging

lnsurance

Warrzrnty

phrases like- ,This side up','Protect fiom rvater', 'l"rzrgiIe- I-landle r,vitll care' elc. itt'c

a

a

a

a

2

exarnples of ==__-.
o Marking
. Labeling
o Advertising
. Brand ing

3.__- quotation includes the expenses inclrned till tlie goods are loadeci on the boarrr

of ship at the port of- shiPment.

o FOB

. C&F

. CIF
o FOD

is the intermediary betrveen tl-ie manufactLlrcr zrnd overseas bLtycr'

Domestic manufacturer

Importer

Merchant Expoftcr

Contractor

refers to the activity of moving items within warehouse and retail stores

o Inventory-anug"*.,lt
o Network design

Materials handling

Facility location
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in obtaining ieads from prospective br-ryers

. Advertising

. Publicity

. Personal Selling

. Trade discount

1 Srvitch trading, Bafier ancl Off Set are methods of

a

a

a

a

Inspection

Promotiou

L-isurance

Countertrade

,l

Pre shipment f-rnance is also klrou'n tls ------.---.'-_-'
r Packing creclit

. Deetled finatlce

. F'or feiting

. EI'}CIG

9. provides f-tnance to Small atnclMicro Enterprises'

. ECGC

. DGFT

' STDBI

.SEZA

l(1. ttCMC fbr status holder exporters is issLred by

. DGFT

. tsIC

. FIEO

. Cornntodity Boards

E

I2. 'l'hr, basic docr-rrnent containing all tNe infotmation which is reqr-rired for the pleparatlon

1i helps tire exporter ti-r corrplete shiprnent formalities and cttstoms procedures

. E,PC

. Tax autl'rorities

. C&F agent

r Importer

o I oti, er docr-nnents is

Commercial Itn'oice

Bill of Lading

Consular Invoice

Cerliflcate of Origin
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Time:3 Hrs.
Marks:10{}

Note: 1. All Questions are Compulsory

2.Figurcstotherightstatetlrcmirrksallottedtothecluesti<ltts.

Q.l"A.Select the most appropriate anslver from the options given belorv (An1'Tert) (l{t:
A

1._is a process of giving a distinct narlc or a mark to a prodttct in order to gitu 'i

distinct idcntitY.

Branding

Packaging

Insurance

Warrzrnty

2. Phrases like- 'This side up"'Protect fronl rvater"'Fragile- Handle with oare' etc' are

exatnplcs of 

--_.-.. Marking

a

a Branding
'rl

3._ quotation includes the expenses ir-rcuned till the goods are loaded on the boarri

of ship at the port of shiPment.

. FOB

. C&F

. CIF
o FOD

is the intermediaty betr,r,een tlie matnufhctllrcr and overscas bLrycr'.

. Domestic manufacfilrer

. Impofier

. Merchant Expofier
o Contractor

refers to the activity of moving items within warehouse and retail stol'es

r Inventory managem.dt

o Network design

. Materials handling

. Facility location
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Q1.8. State whether the following sta$ements are True or False. (Any Ten) (10)

1 . A product r,vatrzrnty is an assurance from the exporte r that the proclr:ct r'vill pcrfbrrlt ar

stipulated.

Z. Labeling he lps to give statutory information of tire products to the cLlstomers.

3. Under CIF quotation, the exporter has to obtziin marine insurzrnce policy ttl coVe t' tlrt

risUdamages in transit

4. product characteristics do influence the choice of distribution chamels itr r:xP,'t'

nTzrrketing.

5. The exporter need not consider the urgency o[ the buyer in selecting the tnotle or

transport in international markets

6. Advertising helps in handling objections of the buyer.

7. Colnterlrade is a system of exchange betrveen cttuntries in wl,ich goocls ancl s.'l'r'it'c:-

zrre nsed as pitymellt rathcr than money'

8. Packing credit is provided to exry)Iters fot'pnlcltasc of capitai goods.

9. EXIM helps Indian exporters by providing insut'ance protection.

10. Pre shipment inspection of goods is needecl tbr goods having ISO certif-ication.

11. The exporter's agent has to obtain the carting order ll-ont the Port Trust Autholities

1 2. Consular Invoice states the country of origin of tl-re goods.

Q.2. Ansrver any trvo of the follorving ( 15 )

a) Discuss the various factors inflr-rencing branding clecisions

b) What are the factors determining export price?

c) Calculate the minimum FOB price rvhich c:Ln be cpotcd by an exporter to US,'\ tlorri

the foltowing details. Also calculate tlie arnount of foreign erchange tltat catr lrr

earned if one American dollar is eclual to Rs. 80i-

Particulars Anlount

Nlaterial Cost 65,000

Labour Cost A 10,000

Transpolt Cost 5,00t)

Contribution to Profit (arl0% of FC)B cost

Duty Drarvback tru,lo'% of F-OB pricc

Q.3.Ansrver any two of the following (l s)

a) What are the factors influencing choice of distribtition channeis in export

marketing?

b) Explain the need for Insurance in Export Marketing

c) Discuss the importance of trade fairs and exhibitions in cxport marketing

Q.4. Answer any trvo of the following
a) Describe the procedure to open a Letter of Credit.

b) Distinguish between Pre-shipment finance and Post-shipment finance

c) Explain the role of commercial banks in provicling export finance.
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