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Time: 2:30 hours . Marks 75
Note: 1) All questions are compulsory. LN
2) Figures to the right hand side indicate full marks. - B

3) Suitable assumptions and working notes should form the part nyour ausw"

o

Q1. A. Match the Column (any 8) gy (___08)" o B

A PSR §B TR

1. Outstanding Expenses I Optlmum Ordermg quantlt)g

2. Cash Working Capital K -'Recelvables Management: S

3. Fluctuation in prices | IIL - Goods in possessmn oﬁbanl; e o

4. Float IV. Specyfatwe motive . Ve

5. ABC RS s ,;-__ffi‘f’Passcésm;l of goods with bormwer

6. EOQ level 4 VL Eaginpayment ofexpenses

7. Credit Bureau 2 + PVIE, Cash Cost, Workmg CapltaT

8. Terms of Payment o NEIEE i Selective Control - 5

9. Pledge : : + | IX. Difference between book balance and

o 33k available balance .
10. Hypothecation = < . " = = X, ~Credit Information:

QIB. State whether f;s.i{ow&hg;*‘s“tatememg aré- T_r:ué'zq.n-}-#&i&é"(ahy?) oz o7

. 2/10 means 2% cash d;scouut 1f patd w1th1n 10 days under rccelvables management.
. Classification of debtors.into age brackets is. called agemg schedule.
. Public deposits. are accepted for minim um 24 months >

. Lower turnover. shows less age of i mventory Y
oy htlls canbe isSued by both' public: and prwate llmlted companies

|
2
3
4
5
6. \ngher rate 0ﬁlnﬂat10n »mapacts cash managem“enl techniques
7
8
9.
1

: "'"L:qmdity is the ability to transform security-into cash.
. Debtors may be valued at cash or. cost under working capital management.
Increase in current assets leads to increase in working capital.
10. Composite leverage is combmatlon of operating and financial leverage.

Q2 A. Suraj =ngd_.-has gt"prSeflt" annual turnover of Rs. 58,50,000 and the company grants one
month credit to it cﬁ'stomers Company’s selling price is Rs.15/- per unit. Bad debt loss is 2%
of sales and- contrlbutlon is Rs4 .5/~ per unit. Company’s new marketing manager has given
three different proposals 6. make credit policy more liberal to increase company’s sales and
profit. Thejs_e__prop_osals__ are as follows:

Proposal I: 'Fo.-'_graﬁ'l_--dne‘and half month’s credit to customers which will increase sales by Rs
7.00,000 with anticipated increase bad debt loss of 1% of sales.
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Proposal II: To grant two month’s credit to customers which will mcrease sales to Rs

68,00,000 with anticipated increase bad debt loss of 2% of sales, -

Proposal III: To grant three month’s credit to customers Wthh WI]J mcrease sales to Rs.

75,00,000 with anticipated increase bad debt loss of 4% of sa!es

:Y-

Company expects a return of 20% on its variable cost only Whlch 0f°’ the abov;e proposal would.

recommend to the company to accept? A6 s ;' (1 3)

OR - o -
Q2B. The following information is available i in respcct of m&tei 1al- " S G0 A (98Y
Re order quantity — 2250 units VP DT B AT
Re- order period — 4-6 weeks s
Maximum Consumption — 600 units per week .~ -
Normal Consumption — 450 units i:-er week
Minimum Consumption — 400 umts per week
Calculate a) Re-order Level

b) Minimum Level

¢) Maximum Level

d) Average Stogk’_ L.'evel :

Q2C. Calculate EOQ. and Total Cost at EOQ level vgith ‘the help of followmg information -

- (07)
1. Semi Annual Consumptwns 5000kgs-
2. Carrying Cost-2% p. a. of Purchase Price ~V.
3. Storage cost — ]OD% of Carrying Cost
4. Ordering Cost Rs 400 per order N B
5. Purchase Price — Rs 200 per kg S TS
Q3A. From the foll p,wiri'igi-';.i_nfofihﬁti_on-availlable?: caleulate and comment on the same
; ok (15)
i v BBS e S r e - 7.0 " lii. Financial Leverage
ii. ~ Operating Leverage ™ . iv. Combined Leverage
Parilcu!ars L S ]
Sellmg Prlce per uml (Rs ) 37.50 50.00
j -Van-ap_le Cost:pe_r unit (Rs.) 25.00 37.50
Quantity (Units) 50,000 | 62,500
Fixed Costs (Rs.) 75,000 | 1,00,000
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Materials
Labour

Interest (Rs.)

Tax Rate (%)

Number of Equity Shares

available to the ﬁrm 55
(a) 50% by 15% Loan and balance by.iss!
(b) Issue of equity shares of Rs. 100&"6&11

;\:@ o &
the!’Sa B&Clﬂepartm ent — Rs 6,000 per month

2 4
5oy

ep

¥
Vv oo

L '\V

artl%égg— Rs 20,000 per month
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aﬁe t‘nmlshed below:
(15)
Per unit (Rs.)

120

—
o

\PS]
[
o

§;§_63 éx(érhéafi Budget or thc months of January, February and March 2018

(15)




I

\

S

\ Travelling Salesmen’s Commission at 10% on their sales and cxpense
on monthly basis

The sales during the period were estimated as follows —

Month Counter Salesmen Sales (Rs)
January 3,20,000
February 4,80,000
L March 5.,60,000
&

Q5. A. Discuss the need and importance. -i;a'? stz

B. Distinguish between fi nancial %@é&igé @nd‘ﬂpeﬁt

B R
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